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Solid Execution in FYT1

= Strong revenue growth: 14%
= Improved profitability
= Significant operating margin expansion: 480 bps

= Strong earnings growth: 260% GAAP/33% non-GAAP

= Strong cash flow from operations growth: 119%

= Invested in future growth

= Continued focus on cost containment
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Core Businesses Performing Well

= Manufacturing has recovered
= Q4FY11 was record revenue

= AEC continues to recover
= Recovering at a slower pace

= Media and Entertainment

= Mobile, casual gaming, and advertising driving demand for 3D creation tools

= Platform Solutions and Emerging Business
= Solid growth in FYT
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Leading Solutions in All of Our Industries

Manufacturing

|

Assassin's Creed Brotherhood, image colll

Digital Prototyping
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Total Addressable Market

$16 Billion

Autodesk




Autodesk Customers

Enterprise

500+ Seats
100s of accounts

Small and Medium Business

5-500 Seats
10,000s of accounts

Professionals

1-5 Seats 100,000s of accounts
Consumers
Millions of customers
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Growth Opportunities

® Growth Opportunity

Suites Autodesk Market Share
Adjacent markets

= Simulation

= PLM

= Construction
Subscription and web services

Emerging economies
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Broad Global Business Network

= 2,000 Channel Partners
= 3,400 Development Partners
= 1,200 Authorized Training Centers
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Optimized Channel Framework

Enterprise .
P Direct and
500+ Seats

100s of accounts VAR

Small and Medium Business
5-500 Seats
10,000s of accounts

Professionals

VAR, volume and e-business
1-5 Seats 100,000s of accounts

Consumers
Millions of customers App Store, WEb
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Channel Partner Strength

= Resilient channel partner network
= Low attrition during recession

= Value partner capacity
= Over 10,000 Feet on the Street in global partner network of VARs and VADs
= Partners expect to expand Autodesk related FOTS by 27% this year

= Value partner capability - aligning partner skills to customers
= Over 21,000 certification exams passed last year
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Increasing Investment in Direct Sales

Enterprise A Expand Opportunity
= Dedicated team targeting high potential

customers

= Sell the entire portfolio and create
competitive separation

= Headcount focused on major accounts

up 60%

= $IM deals 22% larger
= Large government deals
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Growing Success in Government Channel

4 = U.S. Air Force, Office of Civil Engineers
= Driven by adoption of BIM by GSA
= Access to Autodesk’s complete portfolio of software, services, and training

U.S.AIR FORCE = $26M contract value over 5 years

= U.S. Army Corps of Engineers
= BIM tools including Revit, Civil 3D, and Navisworks
= $6M contract value over 3 years

= Caltrans
= One of the largest state DOTs
= Statewide deployment of Civil 3D for road and highway design
Ldtrans
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Growth in Emerging Economies

= BRIC countries represent high growth opportunlty
= Urbanization
= Massive infrastructure build-outs
= Entire new cities being built

= GDP of emerging economies is expected to
grow more than 2x faster than advanced countries

= |n 5-10 years, 40-50% of TAM will be in emerging economies
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Capturing the Emerging Market Opportunity
Go-to-market playbook

= Focus on monetizing high-end segment (large enterprise)
= Volume strategy for rest of market
= Focus on education to seed future users

= Tailored products
= Web services to combat piracy

= Tailored pricing

© 2011 Autodesk Confidential AutOdeSk




Agenda

FYT1 review

Customer segmentation

Go-to-market opportunities
= Channels
= Emerging markets
= Suites
Key product initiatives
= Consumer

= Cloud

© 2011 Autodesk Confidential




Suites Facilitate 2D to 3D Migration

Reduce Create Raise
Cost to deploy Increased interoperability ~ Value to customer
for an individual user

Eliminate

Purchasing complexity
for new point product Total solution for
capabilities an individual user

odesk’ Factory Design Suite

Autc

i ite
3dsMax . 2 uct Design Su!
é:{g?t:?:\(mem Creation Suite Autodesk’ Prod




Suites Improve Customer Experience

= Easy install with USB key

= Data interoperability

= Value and workflow
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Autodesk Customers

Enterprise

Small and Medium Business
Primary

target for
suites

Professionals

= A
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Suites: Many to Few

Autodesk
SketchBook De

Autodesk

i Autodesk
i| Mudbox

2\ Autodesk
/\3ds Max Desigh \
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Autodesk
Alias Design

il
Autodesk Autodesk
Inventor || \3ds Max Design 4.

Autodesk
Showcase

Autodesk
SketchBook Designer

i Autodesk

Autodesk Autodesk
SketchBook D¢ | Inventor

5
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Autodesk’
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Product Design Suite

-
Autodesk’ Product Design Suite —

Premium 2012 —=

DOCUMENT

CONCEPTUALIZE
& MANAGE

& DESIGN

SketchBook Designer Inventor
Alias Design AutoCAD Mechanical

Mudbox Vault
AutoCAD ENGINEER & VALIDATE COLLABORATE
Mechanical Inventor/Inventor Professional, & REVIEW
AutoCAD Mechanical Showcase
3ds Max Design
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Building Design Suite

DESIGN

AutoCAD
AutoCAD Verticals
Revit Family
Inventor
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VISUALIZE

3ds Max Design
Showcase
Revit Family

odesk’ Building Design Suite
Ultimate 2012

DOCUMENT

AutoCAD
AutoCAD Verticals
SIMULATE Revit Family

Revit Family
Inventor

’
;
j
/
’
}

Navisworks

Navisworks
Quantity Takeoff
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Entertainment Creation Suite

PREVISUALIZATION

MotionBuilder
Maya
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Autodesk’ Maya®

Entertainment Creation Suite

Premium 2012 - Autodesk‘ 3ds Max'
Entertainment Creation Suite

-

Premium 2012

Autodesk’

MODELING

3ds Max
Maya
Mudbox
Softimage

ANIMATION

Maya & 3ds Max
MotionBuilder
Softimage

SIMULATION
& EFFECTS

Softimage
Maya & 3ds Max

RENDERING
& COMPOSITING

3ds Max, Maya
& Softimage
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FY12 Suites License and Subscription Pricing

$US SRP

Design

Lic:$5,995

Ultimate s
SuB:$895

Lic:$4,995

Premium +
SuB:$745

Lic:$4,295
Standard +
SuB:$545
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Froauct
DESISH!

A GLOTY,
DESISH

Building
Design

$11,495
+
$1,495

$6,495
+
$975

$5,495
+
$695

Infrastruc.

Design

$71,495
+
$1,495

$6,995
-+
$1,045

$5,495
+
$695

Plant
Design

$12,995
+
$1,945

$9,495
+
1,425

$5,995
+
$695

Ente

Greation

DELIVERY]
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Building Design Suite 2012

Standard

$5,49

$11,495 MS

_

Standard 2012
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5 MSRP*

RP value**

Building Design Suite

Premium
$6,495 MSRP*

$22,970 MSRP value**

_

Building Design Suite
Premium 2012

Ultimate
$11,495 MSRP*

$40,255 MSRP value**

-
Building Design Suite
Ultimate 2012
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Monetizing the Suites Opportunity

Building Design Suite

Building

Design

Year 1 Suite Vs.
Revit

Lic:$11,495
Ultimate + $1,495 $1495 $1495 $18,970 +97%

SuB:$1,495

Lic:$6,495
+ $11,370

SuB:$975

Premium

Lic:$5,495
Standard + $8,970 +13%*
SuB:$695

*vs. AuUToCAD
ARCHITECTURE
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Everybody is Creative

@

; ° ’
CROWDSOURCING P\

TWYLA THARP
THE CREATIVE HABIT

l?»'«R’h IT AND USE IT FOR LIFE — .s}' ::C:l‘zf
The Rise of the
Creative Class

More than 25 million users of Autodesk consumer products
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Nearly 5 Million Downloads of SketchBook Mobile

0O \ Q| B o =
~ | T d'n 0 =

D Available on the iPhone

App Store
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Over 1 Million Downloads of Tinkerbox

= LLLLLLLl —
L Vi Y \ b Autodesk




Autodesk:

Homestyler o BN BES = .. Over 650,000 unique
| ' ‘ = visitors every quarter




Autodeske DM
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Infinite Computing




Infinite Computing

= Cheap, Scalable Computation

= Hyper-Connectivity

= Ubiquitous Access

L

© 2011 Autodesk Confidential Auto deSk




Decreasing Cost of Computing Power

Asset Price

Computers

Industrial and
Transportation Assets
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Traditional Computing Power

1 Computer x 10,000 seconds = $0.10

Autodesk




The Power of Infinite Computing

1 Computer x 10,000 seconds = $0.10

10,000 Computers x 1 second = $0.10

Autodesk




Autodesk’s Future in the Cloud

High Performance ~ Rapid Application Collaboration and

Computing Delivery Coordination

Autodesk




Cloud-based Visualization
Project Neon
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Manufacturing Simulation - A $2.5B Market

Fluid Flow

& Mot A ) - P =/
oA
Thermal / R
erma / \ ’ ,
’l
Fatigue ‘ ‘@

Drop Test

Mold Cooling - Shrinkage & Warpage
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Always On Desktop Simulation
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Cloud-based Simulation
Centaur

k Confidential

T B v| e AssemblyView v ¢4
) 2K161100-RHtiam
3 @B xdparty

3 &7 Representations

2KIG1100-RH.iam
View _ Environments  Get Started  Add

ion Sorter

9 configurations computed, 6 succeeded, 3 faied,
Safety Factor Range
1 2ass
Weight Range

U o747

Target Safety Factor:
2

Configurations within range:

3of6

Configuration ' Safety Factor | Weight (logra Weight Char A | d244 (milimete d25 (milimeter

1(Base)  2.004 lo.743 0.0%

e 0.7%
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Opportunities in AEC Simulation

Traffic Simulation

Energy Analysis

o CiEy Conceptual Infrastructure
o Sl .
101011::;: e Modellng

Lighting Analysis

Existing Conditions

Clash Detection

Visualization

Construction Simulation

Storm Water / Floodplain Analysis
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Simulation Utilizing High Performance Computin
Green Building Studio

Autodesk Green Building Studio — ey [P

My Proj |  Dashboards |
y Projects boards My Profile My Account
> Dashboard 1

Chart View List View

Actions ¥ -#ﬂw _
Total Annual Energy

Total Annual Cost
Floor Area U Carbon
Run Name DataT (fF KBtuM ?  Eledric
E) Project 1

High Insulati GBS Design §8.0051 549817 $130768 136289 5200
alls Alternate Run
GBS Simulated 05| $0.026.4 §5860.9 $14,307 EEY

Base Run

GBS Simulated §16.4330

Base Run

GBS Design $16.380.9
Alternate Run

GBS Design $15,133.0
Alternate Run

GBS Design $13,796.1
Alternate Run

= Project 3
GBS Deslgn
|mproved Lighting  Ajternate Run

GBS Simulated
ice 5-storyxml  gase Run
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Cloud-Based Structural Analysis

- o O A
View Manage
o B 1 Railie
NN 5]

[,"E,p"“ & Drag




Traditional Application Delivery

Professional 2017

Mechanical 2017
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Rapid Application Delivery

Streaming

J

Ll
SR
P

Run locally,
Demand-download components

Remoting

= 97

Run in cloud,
Experience video locally

Autodesk




AutoCAD LT Startup Times
Minutes to open the first file

77 min

— T First Run
T Install

W Pre-Install

® Download @ 3 Mbps

5

— 1
E—

Traditional Install Streaming Remoting
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AutoCAD User Experience

Traditional Remoting from the Cloud
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Collaboration and Coord
Buzzsaw

o adte D | Pva @ 3

Proiect [@ Auodesk2011

Site Information v ___Flepoits v
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Mylems  »  Due Today t
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| Profects By Manager
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1] Reports - Autodesk

: icoy_Facility_Manager Overdue Items

Leo Subject / Title Creation  CreatedBy  AssignedBy  Assigned To
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Autodesk Bu;
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Aschitectural
Mechanica
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2 ] budgetrts
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Collaboration and Coordination
Project Nitrous

Autodesk’ Project Nitrous
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Collaboration and Coordination
Design Review Mobile

Demo.dwf

Floort | 272

© 2011 Autodesk Confidential Auto desk




Collaboration and Coordination
AutoCAD WS
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Autodesk and PLM
You) [cevomrun

Carl Bass anti-PLM rap

jobsu 78 videos ¥/ = Subscribe

B lke |5 | 4 Addto v || Share
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That conclusion was...

. . . Too expensiveto involve User’s don’t ||ke |t
= PLM, as it exists today, is only everyone
. o Too focused on i .
applicable/valuable/appropriate, e e Inflexible
R oe orne nintuitive
for a very narrow slice of Unefned  Moneypit  Lockedin  Complex
Focused on process, not people Never ending!
customers . Slows things down IT Heavy
Stillbomn Bloated Complicated

It's slow!

Difficult to roll out e Hard to customize

Lots o:trammg ) For Iarger Customers
Time consuming

Resource Gets in th Still waiting!
Draining ets in the way Old tech Not the way

Ex pe n s ive Not realistic we work

Demands IT support Lots of promises

A compromise Multi-year upgrade cycles

Not meeting needs

Buggy Hard codes processes Autodesk
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[ ] [ ]
Realization...
Cannot connect our

Some challenges are... connect
It needs to be immediate =~

Limited involvement Dupllcatlon of
effort

= Customers really do have these
prObIemS, bUt EXiSting VendOrS DiffiCUIt tO Difficult to optimize resources Y
expand Accessibility Traceability
Integration

haven’t solved them
We have to Continuous
: - Who's responsible?
compromise Improvementdoi?toapdlzpt We need more people

theprocess  Sharing is

What's the truth?
Lack of accountability
Process consistency hard

Different process
everywhere Compliance is expensive Lack of

Information is in silos Lack of focug = - Visibili
leflCUIt LI m Ited Misaligned ggzlls

Difficult to
to work mObI|Ity Lack of

manage quality
No effective control together Process structure
inefficiency Missed oppqiunities 1

Too many errors

Partnering

Autodesk
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What we're doing about it...

. ) Cloud based Continuous .

= Creating a more modern Available mooener - Simple
. ] Accessible (anyone, anywhere, anytime)

and appropriate solution Atainabe Users, data, ocations, devices

Extensible Scalable  Professional,
Immediate SMB, Enterprise

Intuitive! cou |
Channel Reach Robust Easy

Flexible Community :
Connected agie. Gonfigurable

Trustworthy Experienced Partnership Credible

Broad industry applicability Secure

Un-obstructive Zero Deployment
Domain expertize NO Old iron Open Partner Reach

Process Based =« swot NlOA N

Autodesk
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Helping People Imagine, Design, and Create a Better World

= Market footprint

= Democratizing technology
= Global ecosystem

= Financial strength

- ‘
Photographs by David Wakely=s
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